
Application for Private Practice Mastermind Group Day with Casey Truffo
The following questions will help me get to know more about you and where you are right now. There are no right or wrong answers. Please answer the questions as completely and honestly as you can. I want to make sure this Private Practice Mastermind Group Day is right for you. 

When completed, please return to Casey@Intli.com or fax to 949.309.2590 as soon as you can. We will be reviewing applications immediately.

I look forward reading your application.  After reviewing your responses, I will be in touch.

Please don’t forget to put your name on your application below.

Hugs!

Casey Truffo
Your name: 

Date:  

1. What is your mission or the mission/purpose of your business?
2. How long have you been in business?
3. Who is your target market?
4. Are you marketing a specialty now?
5. What does your business look like now?
6. What services do you offer now?
7. What programs or products if any do you offer now?
8. How do you market your products and services now?
9. What have you not yet done (marketing) that you want to do?
10. What has been your biggest accomplishment over the past 2 years?
11. Where do you see your business in 2 years? In five years?
12. If you could dramatically change 3 things in your business or your life over the next 6 months to a year – what would they be?
13. What are your top 3 goals for the coming year?
14. What are the 3 biggest obstacles or challenges you are currently facing?
15. What excites you most about your business?
16. What is your biggest frustration?
17. How would you describe yourself? Personally and professionally?
18. What habits or traits might be holding you back from where you want to be?
19. When it comes to making decisions in your business, which describes you best?


a. ___ I move on an idea immediately (within days)  


b. ___ I process, plan, and then take action (within weeks)  
c. ___ I analyze and wait for more decisiveness (within months)

20. How has your decision-making process helped or hindered you?
21. How is your relationship with money? Do you have savings? Do you carry much unsecured debt?
22. Are you willing to share your current revenue and revenue goals?
a. 2007:

b. 2008:

c. 2009:

d. 2010:

23. What do you care about deeply? What do you value? 
24. Who are your roles models?
25.  What is your support system like?
26. How do you define success for yourself and your business?
27. Which city would you like to attend the Mastermind Group Day?


_________ Vancouver, BC - Sunday, March 21, 2010

           

 _________  Washington, DC - Monday, March 29, 2010



__________  Would consider either

I look forward considering your application. I will be in touch shortly.

Warmly,

Casey
Casey Truffo

http://InTLI.com
office line: 949.309.2590
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